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Please select a single response for each question:
1. What is the main objective of the "Create and Develop a Startup" course?
a) To teach students coding and technical skills
b) To help students structure and develop their entrepreneurial projects
c) To provide students with jobs at established companies
d) To teach students business management theory
2. Which of the following is NOT one of the criteria that defines a startup?
a) Disruption
b) Growth
c) Uncertainty
d) Profitability
3. According to our course, what is one of the main challenges a student may face when starting a business?
a) Lack of technical skills
b) Lack of financial resources
c) Lack of business connections
d) Lack of marketing knowledge
4. Which step is NOT mentioned as one of the key steps to start a startup?
a) Start with a great idea
b) Make a business plan
c) Secure funding
d) Hire a full-time accountant
5. What is the role of incubators in the startup ecosystem, according to our course?
a) Providing office space
b) Assisting with idea formalization and viability assessment
c) Offering coding workshops
d) Facilitating fundraising
6. Which of the following is NOT listed as a benefit of good posture for an entrepreneur?
a) Physical well-being
b) Enhanced confidence
c) Mental clarity
d) Increased sales
7. what is the first step mentioned in our course when finding a business idea?
a) Conducting market research
b) Identifying personal interests and passions
c) Brainstorming potential ideas
d) Evaluating viability
8. Which of the following is NOT listed as an advantage of starting a business with partners?
a) Shared workload and complementary skills
b) More diverse and innovative problem-solving
c) Complete control over decisions
d) Emotional support and shared responsibility
9. What is one of the best practices mentioned for sales success?
a) Using pushy sales techniques
b) Ignoring customer feedback
c) Building trust and relationships with customers
d) Underestimating the power of follow-ups
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